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68% increase in Vacant Building 
cases over the last three yrs.

2004 =178

2005=221

2006=252

2007=300







490% increase in securements
over the last three years

2004= 57

2005=95

2006=229

2007=280







Vacant Building 
Cases FY 06-07

Over 300 open 
cases





RESIDENTIAL NOTICE OF DEFAULTS & FORECLOSURE SALES IN THE CITY OF SACRAMENTO
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Notice of Defaults Residential Foreclosure Sales Series3

    TOTAL DEFAULTS:                                  TOTAL FORECLOSURE SALES:                                       
        2005    1,384                                                        2005      73
        2006    3,274                                                        2006    667
        2007     2,598  (through May)                              2007    1,066 (through May)

Rise in 
Foreclosures

Over 1000 
since 1st of 
year

30% of our 
cases







Streamlining the Ordinance

Reduced 
time 30-days 
for 
compliance



Streamlining the Ordinance
Imposes 
monthly 
monitoring 
Fee

Imposes 
additional 
response 
Fee



Streamlining the Ordinance

Establishes 
minimum 
standard
for board up



Streamlining the Ordinance

Requires 
Contact 
information on 
building



Standardizes 
appeals 
process by 
using Title 1 
provisions

Streamlining the Ordinance



Vacant Building Team
will be established

Goals

Focus on Public Nuisance Properties
Improve quality of life for neighborhoods
Quick Response to deal with problem
Gain compliance with ordinance requirements
Educate and involve our communities





Vacant Building Team
What will be the difference

Improved quality of life for neighborhoods
Improved property values
Responsive system for dealing with the 
problem
Improved community involvement





Vacant Building Team

Community Involvement

Web design strategy
Create outreach plan through existing 
Neighborhood Response Teams
Neighborhood Pride V/B program model





Vacant Building Team
Accountability

Annual performance report to 
council

# of open case
# of summary abatements
#of resolved cases
Revenue & program cost
Adjust fees/penalties in annual report


